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Summary Central and West Brooklyn
Central and West Brooklyn show bearish signs in the 
market. Sales have maintained similar levels, although 
there was a minor drop in performance by the end of 
2016. Contracts also take much longer to close while 
the number of housing options in the market inventory 
continues pile up. In order to address these issues, 
sellers and property owners have made yearly price cuts 
in order to renew demand in the market that appears 

to be softening. Based on these factors, prospective 
sellers may consider holding onto their properties until 
the current inventory is absorbed and buyer demand is 
able to meet with the level of supply. 
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Affordability (Coop) Affordability (Condo)

      Sales Activity

2014 2015 2016
Average Sales Price (co-op) $573,000 $353,000 $290,000 

Average Sales Price (condo)  $697,000 $643,000 $564,000 

Median Sales Price  (co-op) $556,000 $341,000 $291,000 

Median Sales Price (condo) $654,000 $652,000 $512,000 

CENTRAL AND WEST BROOKLYN

While this study is mostly based on reported closed public transfer, in some cases it references third party reports by various reliable sources. There may be possible errors and omissions.

2014-2017 Study and Trends
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Data Highlights con’t...

The visual above reflects the total sales for both 

cooperatives and condominiums from 2014 to 2016. 

As shown above, sales performance in Central and 

West Brooklyn have maintained similar levels, although 

there are minor fluctuations between 3% to 5% in both 

directions. This shows a stagnation in performance 

which can only be improved if sellers are able to appeal 

to more buyer demand. 

2014 2015 2016
Number of Sales 521 537 510

Days on Market 66 88 108

Days on Market 738 1091 1285

CENTRAL AND WEST BROOKLYN

While this study is mostly based on reported closed public transfer, in some cases it references third party reports by various reliable sources. There may be possible errors and omissions.
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While this study is mostly based on reported closed public transfer, in some cases it references third party reports by various reliable sources. There may be possible errors and omissions.

Presented above is the total yearly inventory for both cooperatives 
and condominiums from 2014 to 2016. While sales have stagnated 
over the past three years, the yearly market inventory continues to 
grow with 2015 nearly hitting a 50% mark due to the number of 
home resales and new developments added to the market. This 
leads to a major surplus in supply versus a softening demand that 

needs further stimulation in order for sellers to achieve higher sales 
performance. Prospective property owners may need to consider 
holding onto their assets until a future time when market demand 
in renewed and the current inventory becomes mostly absorbed.  
 

The chart presented here reveals 2014 to 2016 trends with regards 
to the median days on market for cooperatives and condominiums. 
Since 2014, the median days on the market continues to 
accumulate. Central and West Brooklyn homes therefore require 
longer wait times in the market before contract signings are 
initiated. This longer duration has prompted owners to cut prices to 

attract buyers and receive favorable returns. Based on consistent 
patterns over the past three years, it is highly likely that contract 
durations will lengthen further unless prices have reached optimal 
levels and more buyers decide to enter the market. 
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While this study is mostly based on reported closed public transfer, in some cases it references third party reports by various reliable sources. There may be possible errors and omissions.

The graph above highlights the change in prices 
from 2014 to 2016 for cooperatives with affordability 
taking a dive by 39% in 2015 before slowly sinking 
further at a rate of 15% in 2016. With both sales and 
demand hitting a plateau, sellers have discounted 

their original prices in order to boost sales. This is a 
very similar pattern that is seen in other markets in 
Brooklyn, and this is expected to be a recurring trend 
over the next few years. 



While this study is mostly based on reported closed public transfer, in some cases it references third party reports by various reliable sources. There may be possible errors and omissions.
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The above bar graph showcases the median sales 
by property type for cooperatives from 2014 to 2016. 
The most regular cooperatives available in the market 
are those with one or two bedroom units, although 
three bedroom apartments have become more 
regular since 2015. Both cooperatives with one and 

three bedrooms grew more affordable after 2015, 
and this accounts for the overall drop in prices. Only 
two bedroom cooperatives see continuous price 
increases due to higher demand among buyers.





While this study is mostly based on reported closed public transfer, in some cases it references third party reports by various reliable sources. There may be possible errors and omissions.
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Just like with cooperatives, condominiums prices 
have been sliding down since 2014 as buyers set large 
discounted prices to attract buyers and to reduce the 
excess supply of condominium properties currently 
sitting in the inventory. Due to the consistency of 
these patterns, it is expected that the next few years 

will see several more price cuts unless sellers are able 
to renew market demand, and buyers are more willing 
to enter into contracts at a faster rate.  



While this study is mostly based on reported closed public transfer, in some cases it references third party reports by various reliable sources. There may be possible errors and omissions.
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The graph above shows the median price patterns of 

condominiums by property types from 2014 to 2016. 

In the case of condominium homes in Central and 

West Brooklyn, there are a number of mixed trends. 

Heavy price cuts for studios and apartments since 

2015 has led to the overall drop in prices. Meanwhile, 

consecutive mark ups with one and two bedrooms 

reveal the popularity of these options among buyers in 

the market. The same can be said for three bedroom 

units when sellers raised up prices, following a slightly 

higher demand for them after 2015. 



While this study is mostly based on reported closed public transfer, in some cases it references third party reports by various reliable sources. There may be possible errors and omissions.
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The chart above visualizes the sales volume by 
price range in 2014 for both cooperatives and 
condominiums. Sales are evenly distributed at a 
cost below $1,000,000, and this makes up 90% of 
the overall sales volume. This shows the preference 

of buyers for more affordable homes in the Central 
and West Brooklyn market, although there is a small 
demand for more costly properties, depending on the 
needs of consumers. 

Due to higher spending power granted by strengthening 
economic factors as well as discounted prices from 
sellers, more sales closed under higher prices. Unlike 
the previous year, 2015 ended with a strong majority 

of sales priced between $500,000 to $1,000,000. By 
estimations, this represents 67% of the total sales 
volume. 



While this study is mostly based on reported closed public transfer, in some cases it references third party reports by various reliable sources. There may be possible errors and omissions.
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Once more, most sales closed between $500,000 to 
$1,000,000, making up 63% of 2016’s sales volume. 
Also, just like with the previous year, higher consumer 
spending power and further price cuts have allowed 
consumers to make purchases at higher costs. Based 

on the regularity of these patterns in Central and West 
Brooklyn—as well as other areas of Brooklyn—closed 
sales may reach higher price ranges over the next 
few years as well as further demand for higher end 
properties. 

Methodology
The data detailed in this report has been gathered from current available information found in REBNY, official public 
records and Online Residential. 



While this study is mostly based on reported closed public transfer, in some cases it references third party reports by various reliable sources. There may be possible errors and omissions.
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Data Highlights

Summary North Brooklyn

North Brooklyn is characterized for price drops in 
condominiums while cooperatives retained similar costs 
after a minor drop in 2015. This can be attributed to the 
attempts of sellers to attract buyers, especially as it is 
taking gradually longer each year for transactions to 
close. These efforts are working as sales performance 

has been soaring, although this is not yet enough to 
significantly reduce the abundance of supply in the 
current market inventory. 
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  0.6%   0.1%

9.8%

Affordability (Coop) Affordability (Condo)

      Sales Activity

2014 2015 2016
Average Sales Price (co-op) $667,000    $607,000   $553,000   

Average Sales Price (condo)  $994,000   $970,000   $904,000   

Median Sales Price  (co-op) $473,000    $470,000   $471,000   

Median Sales Price (condo) $885,000  $886,000   $795,000   

                NORTH BROOKLYN
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Days on Market Inventory

 0.2% 10.2%

  0.6%

Affordability (Coop) Affordability (Condo)
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39.0%  28.9%
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Data Highlights con’t...

The visual above reflects the total sales for both 

cooperatives and condominiums from 2014 to 2016. 

Based on what is seen above, sales in North Brooklyn 

have been increasing with the highest jump by nearly 

10% in 2015. Since then, sales have maintained similar 

levels although there has been an increase by a small 

increment by the end of 2016 as property owners cut 

prices to increase further sales. 

2014 2015 2016
Number of Sales 816 896 901

Days on Market 78 82 114

Days on Market 1197 1561 2012

NORTH BROOKLYN

While this study is mostly based on reported closed public transfer, in some cases it references third party reports by various reliable sources. There may be possible errors and omissions.
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While this study is mostly based on reported closed public transfer, in some cases it references third party reports by various reliable sources. There may be possible errors and omissions.

Presented above is the total yearly inventory for both cooperatives 
and condominiums from 2014 to 2016. Inventory continues to 
increase between 28% to 30% on a yearly basis. Supply levels, 
however, are in excess compared to buyer demand levels, and 

unless sales see significant boosts in the next few years, it is 
projected that inventory levels will continue to escalate. 

The chart presented here reveals 2014 to 2016 trends with regards 
to the median days on market for cooperatives and condominiums. 
Following a 39% increase in the median days on market in 
2016, it takes an additional month for sellers to secure contract 

signatures from buyers. This occurs despite discounted prices 
for condominiums in prime markets like Williamsburg over the 
previous year. 
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While this study is mostly based on reported closed public transfer, in some cases it references third party reports by various reliable sources. There may be possible errors and omissions.

The line graph above highlights the change in prices 
from 2014 to 2016 for cooperatives. Average sales 
prices see continuous decreases since 2014 while 
the median sales price maintained similar levels over 
the past three years. Although affordability is more or 

less the same, sellers may have had to slash prices of 
higher end units to appeal to buyers and boost their 
sales. 
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While this study is mostly based on reported closed public transfer, in some cases it references third party reports by various reliable sources. There may be possible errors and omissions.

The above bar graph showcases the median sales 
by property type for cooperatives from 2014 to 2016. 
Cooperatives with one or two bedrooms are the most 
common types of cooperative properties across the 
three years, and these are usually popular options among 
buyers in the area. Based on the graph shown above, one 
bedroom units reached their peak in 2015 before dropping 

by 22% in the next year. On the other hand, two bedroom 
units reached their peak in 2016 after a slight drop the year 
before. Depending on the demand of buyers in the next few 
years, these price trends may shift in either direction which 
may affect overall prices. 
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While this study is mostly based on reported closed public transfer, in some cases it references third party reports by various reliable sources. There may be possible errors and omissions.

Prices for North Brooklyn condominium units slid 
down after 2015 with affordability declining by a 
rate of 10%. This occurs as sellers mark down the 
prices of their properties to boost sales and decrease 
current inventory volumes. Based on current data, 

this may continue throughout the next few years 
unless demand rises and meets with the abundance 
of supply. 
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While this study is mostly based on reported closed public transfer, in some cases it references third party reports by various reliable sources. There may be possible errors and omissions.

Between 2014 to 2016, North Brooklyn condominiums have 
seen sales that most commonly feature studios and units 
with one to three bedrooms. Only those with four or more 
bedrooms were made available during 2016. With regards 
to price trends, studios and three bedroom units saw price 

decreases after 2015 as sellers cut their asking prices to 
attract buyers. On the other hand, one and two bedrooms 
saw price increases due to the high demand for those types 
of properties in this particular market. 

Methodology
The data detailed in this report has been gathered from current available information found in REBNY, official public 
records and Online Residential. 
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While this study is mostly based on reported closed public transfer, in some cases it references third party reports by various reliable sources. There may be possible errors and omissions.

The chart above visualizes the sales volume by price range in 2014 
for both cooperatives and condominiums. Based on the data, 
most sales closed under the $500,000 to $1,000,000 price range, 

followed by the $1,000,000 to $2,000,000 range. Together, these 
sales make up 87% of 2014’s total sales volume. 

Similar to the previous year, the majority of sales were closed 
between $500,000 to $2,000,000.  This makes up 88% of total 
sales. Notably, more sales were closed under higher prices, 
showing the increased consumer spending power of buyers who 

are able to afford slightly more costly homes. This ability is also 
boosted by the willingness of sellers to renegotiate their original 
asking prices to complete sales. 

The trends for 2016’s sales volume reflect the previous year with an 89% 
majority of homes sold between $500,000 to $2,000,000. Additionally, 
2016 was when the total sales volume of homes sold between $1,000,000 
to $2,000,000 overtook the volume of homes sold between $500,000 to 
$1,000,000. Once again, buyers are more willing and able to afford more 

expensive homes due to strengthening economic factors while sellers have 
made it easier by lowering their asking prices. Based on these patterns, 
these may continue, especially as property owners and developers aim to 
stimulate further demand while shedding off the abundance of the current 
market inventory. 





While this study is mostly based on reported closed public transfer, in some cases it references third party reports by various reliable sources. There may be possible errors and omissions.
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Data Highlights

Summary South Brooklyn
Between 2014 to 2016, South Brooklyn prices have 
seen the largest decline in condominium prices. Given 
that cooperatives make a up a large portion of the sales 
volume in this particular market, this could be a sign 
that condominium sellers are taking extra measures 
to attract buyers through heavy discounts. As a result 
of these price cuts, sales performance improved over 
the last year which has caused the inventory to slowly 

decrease in turn. Should these trends continue further, 
it is possible that supply levels may meet the demand 
of buyers who are looking to live in a relatively cheaper 
area within the Brooklyn market. 
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12.6% 13.0%

7.6%

Affordability (Coop) Affordability (Condo)

      Sales Activity

2014 2015 2016
Average Sales Price (co-op) $409,000  $367,000  $323,000  

Average Sales Price (condo)  $593,000  $581,000  $474,000  

Median Sales Price  (co-op) $396,000  $346,000  $308,000  

Median Sales Price (condo) $571,000 $651,000  $427,000  

                SOUTH BROOKLYN

11.1% 28.5%
Days on Market Inventory

11.0% 34.4%

13.6%

Affordability (Coop) Affordability (Condo)

      Sales Activity

1.8%  24.0%
Days on Market Inventory
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Data Highlights con’t...

The visual above reflects the total sales for both 

cooperatives and condominiums from 2014 to 2016. 

Cooperative unit sales are particularly stronger in South 

Brooklyn, and despite a soft decline in 2015, sales 

activity received a nearly 14% boost by the end of 2016. 

Should prices lower further and enough demand is 

obtained, it is likely possible that 2017 will see a similar 

trend. 

2014 2015 2016
Number of Sales 238 220 250

Days on Market 126 112 114

Days on Market 1876 2411 1832

SOUTH BROOKLYN

While this study is mostly based on reported closed public transfer, in some cases it references third party reports by various reliable sources. There may be possible errors and omissions.
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While this study is mostly based on reported closed public transfer, in some cases it references third party reports by various reliable sources. There may be possible errors and omissions.

Presented above is the total yearly inventory for both cooperatives 
and condominiums from 2014 to 2016. While inventory increased 
by 29% in 2015 due to a large addition of resales in the market as 
well as some new developments, 2016 ended with a 24% drop in 
the number of market options available. This occurs after a notably 
stronger sales performance during the same year. This data reveals 

that sales are slowly cutting into the current inventory volume as 
a result of stimulated demand from buyers and the willingness of 
property owners to mark down their prices for more affordability. 

The chart presented here reveals 2014 to 2016 trends with regards 
to the median days on market for cooperatives and condominiums. 
After an 11% drop in 2014, housing deals occur faster, especially 
with the continuous price decreases as well as stimulated 
buyer demand for homes in South Brooklyn. As of the last year, 
transaction speeds have more or less maintained, although the 

direction may shift in the next few years, depending on factors 
such as price levels, current options in the market and further 
changes in market demand.  
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While this study is mostly based on reported closed public transfer, in some cases it references third party reports by various reliable sources. There may be possible errors and omissions.

The line graph above highlights the change in 
prices from 2014 to 2016 for cooperatives with 
affordability seeing consistent decreases each year. 
As mentioned, this is a result of property owners 
and sellers renegotiating their asking prices to drive 
sales—particularly for homes that have been active 

in the market for a considerable amount of time. Due 
to the regularity of these patterns, it is projected that 
2017 will see a similar trend. 
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While this study is mostly based on reported closed public transfer, in some cases it references third party reports by various reliable sources. There may be possible errors and omissions.

The above bar graph showcases the median sales by 
property type for cooperatives from 2014 to 2016. Studios 
and cooperatives featuring one and three bedrooms 
see regular increases each year. On the other hand, two 
bedrooms have seen fluctuating prices, decreasing in 
2015 before picking up again in 2016. Units with four or 
more bedrooms are uncommon among South Brooklyn 

cooperatives, although they appeared in 2015 at a median 
price of $1,150,000. Cooperatives with one and two 
bedrooms—usually popular options among buyers in this 
market—are the closest to the overall median sales prices. 
The price decreases may be attributed to the large drop of 
two bedroom units back in 2015. 
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While this study is mostly based on reported closed public transfer, in some cases it references third party reports by various reliable sources. There may be possible errors and omissions.

While cooperatives saw regular price cuts on a yearly 
basis, the median cost of condominium homes 
in South Brooklyn took a major dive by 34% only 
after 2015. Newly developed condominiums have 
been introduced, but sellers may have placed heavy 

discounts on their asking prices in order to reduce 
sales. Prices may continue to dip further in the next 
few years should sellers see this as a need to improve 
their sales performance.   
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While this study is mostly based on reported closed public transfer, in some cases it references third party reports by various reliable sources. There may be possible errors and omissions.

In the South Brooklyn market, condominium sales for 
units with two to three bedrooms are most common, 
although one bedroom units started becoming more 
regular from 2015 onwards. Across all these property 
types, prices have been dropping which further 

reflects the heavy discounts that sellers make on 
their properties to improve sales and attract buyers 
in a market that is mostly dominated by cooperative 
sales. Based on the consistency of these trends, this 
may be a recurring trend over the next few years. 
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While this study is mostly based on reported closed public transfer, in some cases it references third party reports by various reliable sources. There may be possible errors and omissions.

The chart above visualizes the sales volume by 
price range in 2014 for both cooperatives and 
condominiums. The South Brooklyn market can be 
known for its affordability compared to other areas 

of Brooklyn, as seen above. Most properties are sold 
below $500,000, and in total, this makes up 79% of 
the yearly sales volume. 

Similar to the previous year, most sales closed 
below $500,000—an estimated 78% of the total 
sales volume. Given that the number of closed sales 
during this year didn’t receive any significant changes 

despite lowered prices, the sales patterns maintained 
the previous trends from 2014. 
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While this study is mostly based on reported closed public transfer, in some cases it references third party reports by various reliable sources. There may be possible errors and omissions.

With the high boost in sales by the end of 2016 
along with further price decreases, the overall sales 
volume started shifting as a result. Most sales closed 
under $500,000 as usual, however, there has been 
a significant increase in sales with a closing price 
between $500,000 to $1,000,000. This makes up 35% 
of the sales volume, compared to the 20% share back 
in 2015. Higher consumer spending power may have 

played a role. At the same time, price mark downs 
of attractive market options have allowed buyers to 
complete further purchases within more affordable 
levels. Should these factors maintain, it is very likely 
that the sales volume will shift towards higher price 
ranges in the near future. 

Methodology
The data detailed in this report has been gathered from current available information found in REBNY, official public 
records and Online Residential. 
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