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The Q4 2022 NYC housing market report shows a mixed
performance across all segments, with a decrease in sales
activity seen in most markets. However, it is important to note
that this decrease in sales activity presents an opportunity for
buyers to take advantage of the market and find the perfect

property at a potentially more favorable price.

In the luxury segment, the median sold price, average sold
price, and average sold price per square foot performance
varies by borough, but overall, it indicates that the luxury
segment of the NYC housing market is sfill holding strong. This
is a positive sign that despite the economic uncertainty, high-
end properties are still in demand. The decrease in prices may
also make it more accessible for some buyers to enter the luxury

segment of the market.

The new development market also shows a decrease in the
number of contracts signed and sales, as well as an increase in
the average days on market across all boroughs. This suggests a
slowdown in demand for new developments in NYC, but it can
also be seen as an opportunity for buyers to take advantage of
the market and find the perfect new development property ata

potentially more favorable price.

The townhouse market presents an opportunity for buyers to
take advantage of the market and purchase high-end luxury
townhouses at a discounted price. The increase in supply and
decrease in sales may lead to more negotiation power for

buyers.

The condo market also presents a similar opportunity for
buyers with decrease in sales and increase in supply across all
boroughs, this may lead to more negotiation power for buyers

as well.

Overall, the Q4 2022 market conditions present an opportunity
for buyers to take advantage of the market and find the perfect

property at a potentially more favorable price, while the luxury

segment of the NYC housing market remains relatively stable.
However, it is important to note that the economic uncertainty
and the possibility of a recession on the horizon may continue

to affect the market in the coming quarter.

Therefore, buyers and sellers should be mindful of these

macroeconomic factors when making decisions in the market.

Additionally, the decrease in contracts signed and sales,
as well as the increase in average days on market, suggests
that the market may be shifting towards a buyer’s market. This
means that buyers may have more leverage in negotiations,
and sellers may need to be more flexible with their pricing and

terms to attract buyers.

Despite the decrease in activity in the market, it is important to
note that the NYC housing market is still considered one of the
most desirable markets in the world. The city’s strong economy
and diverse cultural offerings continue to attract buyers from all
over the globe.Additionally, the decrease in prices may also

make it more accessible for some buyers to enter the market.

MANAGING DIRECTOR CHIEF ECONOMIST
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Multimillion dollar luxury properties and high-end sales dominate the news,
but the fact remains: about 85% of all sales in Manhattan during Q4 were $3
million and below.

1.9

only 1.9% of all transactions in Manhattan during the third quarter were
above the $10 million mark.

Q7%

In Brooklyn, the high-end market is not as mature as Manhattan’s. According-
ly, 97% of all Brooklyn sales were at or below $3 million in Q4. In Queens,
this trend is magnified with 99.9% of all transactions in Q4 occuring at $3

million or below.
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In Manhattan, the median sold price decreased by 7.4%
YoY, while the average sold price increased by 0.7% YoY,
and the average sold price per square foot increased
by 3.7% YoY. However, the number of contracts signed
decreased by 65.5%, the supply decreased by 8.5%,
and sales decreased by 29.1% YoY. The average days
on market increased by 13.2% YoY.

In Brooklyn, the median sold price increased by 2.6%
YoY, the average sold price increased by 12.7% YoY,
and the average sold price per square foot increased
by 10.8% YoY. However, the number of contracts signed
decreased by 52.5%, the supply decreased by 7.1%,
and sales decreased by 29.0% YoY. The average days
on market increased by 5.8% YoY.

In Queens, the median sold price decreased by 5.8%
YoY, the average sold price decreased by 3.6% YoY, and
the average sold price per square foot decreased by
15.8% YoY. Additionally, the number of contracts signed
decreased by 57.7%, the supply increased by 14.4%,
and sales decreased by 58.5% YoY. The average days
on market decreased by 14.2% YoY.

Overall, the report shows a decrease in the number of
contracts signed and sales, as well as an increase in
the average days on market across all boroughs. This
suggests a slowdown in demand for new developments
in NYC. The median sold price, average sold price and
average sold price per square foot performance varies

by borough, but on average, the prices have decreased
YoY.



MANHATTAN

MEDIAN SOLD PRICE $1,620,000 v -5.1%

AVERAGE SOLD PRICE  $2,770,000 v -2.2%

AVERAGE SOLD PRICE PER FT2 $],807 A 3.2%
CONTRACTS SIGNED 709 v -56.4%
SUPPLY 4,677 v -2.3%
SALES 1,138 v -43.8%
AVERAGE DOM 147 A 21%
BROOKLYN

MEDIAN SOLD PRICE $982,000 A 53%

AVERAGE SOLD PRICE $1,240,000 A 5.4%

AVERAGE SOLD PRICE PER FT2 $1,161 A 61%
CONTRACTS SIGNED 458 v -452%
SUPPLY 1,647 v -0.9%
SALES 824 v -38.9%
AVERAGE DOM m A 57%
QUEENS

MEDIAN SOLD PRICE $661,000

<

-1.4%

AVERAGE SOLD PRICE $747,000 v 2%

AVERAGE SOLD PRICE PER FT2 $1,092 v -6.3%
CONTRACTS SIGNED 73 v -56.3%

SUPPLY 436 A 4.6%

SALES 280 v -52%
AVERAGE DOM 128 v -25.1%

The Q4 2022 NYC condominium market report shows a
mixed performance across the boroughs. In Manhattan,
the median sold price decreased by 5.1% YoY, while the
average sold price decreased by 2.2% YoY. However,
the average sold price per square foot increased by
3.2% YoY. Additionally, the number of contracts signed
decreased by 56.4%, the supply decreased by 2.3%
and sales decreased by 43.8% YoY. The average days
on market increased by 2.1% YoY.

In Brooklyn, the median sold price increased by 5.3%
YoY, the average sold price increased by 5.4% YoY
and the average sold price per square foot increased
by 6.1% YoY. However, the number of contracts signed
decreased by 45.2%, the supply decreased by 0.9%,
and sales decreased by 38.9% YoY. The average days
on market increased by 5.7% YoY.

In Queens, the median sold price decreased by 1.4%
YoY, the average sold price decreased by 2.0% YoY, and
the average sold price per square foot decreased by
6.3% YoY. Additionally, the number of contracts signed
decreased by 56.3%, the supply increased by 4.6%,
and sales decreased by 52.0% YoY. The average days
on market decreased by 25.1% YoY.

Overall, the report shows a decrease in the number of
contracts signed and sales, as well as an increase in
the average days on market across all boroughs. This
suggests a slowdown in demand for condominiums in
NYC. The median sold price, average sold price and
average sold price per square foot performance varies
by borough, but on average, the prices have decreased

YoY.
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MANHATTAN

MEDIAN SOLD PRICE $785,000
AVERAGE SOLD PRICE  $1,280,000
AVERAGE SOLD PRICE PER FT2 $1,097
CONTRACTS SIGNED 1,153
SUPPLY 4,756
SALES 1,382
AVERAGE DOM 132
BROOKLYN
MEDIAN SOLD PRICE $405,000
AVERAGE SOLD PRICE $558,000
AVERAGE SOLD PRICE PER FT2 $568
CONTRACTS SIGNED 367
SUPPLY 1,210
SALES 493
AVERAGE DOM 16
QUEENS
MEDIAN SOLD PRICE $320,000
AVERAGE SOLD PRICE $349,000
AVERAGE SOLD PRICE PER FT2 $464
CONTRACTS SIGNED 107
SUPPLY 432
SALES 719
AVERAGE DOM 13
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1.3%
1.5%
2.5%
-37.9%
-4.8%
-40.6%
1.5%

-19%

-15.5%

-18.5%

-6.1%

50.1%

-35.6%
26.1%

-1.6%
-1.7%
1.1%
-17.1%
-6.3%
-24.6%
-10.3%

In Manhattan, the median sold price increased by 1.3%
YoY, while the average sold price increased by 1.5% YoY,
and the average sold price per square foot increased
by 2.5% YoY. However, the number of contracts signed
decreased by 37.9%, the supply decreased by 4.8%,
and sales decreased by 40.6% YoY. The average days
on market increased by 1.5% YoY.

In Brooklyn, the median sold price decreased by 19.0%
YoY, the average sold price decreased by 15.5% YoY
and the average sold price per square foot decreased
by 18.5% YoY. However, the number of contracts signed
decreased by 6.1%, the supply increased by 50.1%,
and sales decreased by 35.6% YoY. The average days
on market increased by 26.1% YoY.

In Queens, the median sold price decreased by 1.6%
YoY, the average sold price decreased by 1.7% YoY,
and the average sold price per square foot increased by
1.1% YoY. Additionally, the number of contracts signed
decreased by 17.1%, the supply decreased by 6.3%,
and sales decreased by 24.6% YoY. The average days
on market decreased by 10.3% YoY.

Overall, the report shows a decrease in the number of
contracts signed and sales, as well as an increase in the
average days on market and supply across all boroughs.
This suggests a slowdown in demand for housing in NYC.
The median sold price, average sold price and average
sold price per square foot performance varies by
borough, but on average, the prices have not increased

significantly YoY.
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$6,130,000

$7,770,000
$1,715
16
175
22
256

$850,000
$1,820,000
$765
59
192
%)
94

$857,000
$1,000,000
$685
7
26
14
43

A

A

A

A

-30.6%
-32.3%
-14%
-48.4%
-1.7%
-33.3%
42.2%

-48.5%
-9.3%
-18.6%
-1.7%
62.7%

-24.2%
-45%
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18.6%
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In Manhattan, the median sold price decreased by
30.6% YoY, while the average sold price decreased by
32.3% YoY, and the average sold price per square foot
decreased by 14.0% YoY, however, the decrease in prices
presents an opportunity for buyers to take advantage of
the market and purchase high-end luxury townhouses at
a discounted price. Additionally, the number of contracts
signed decreased by 48.4%, the supply decreased by
1.7%, and sales decreased by 33.3% YoY. The average
days on market increased by 42.2%.

In Brooklyn, the median sold price decreased by 48.5%
YoY, the average sold price decreased by 9.3% YoY
and the average sold price per square foot decreased
by 18.6% YoY. However, the number of contracts signed
increased by 1.7%, the supply increased by 62.7%, and
sales decreased by 24.2% YoY. The average days on
market decreased by 45.0%.

In Queens, the median sold price increased by 7.7%
YoY, the average sold price increased by 18.6% YoY,
and the average sold price per square foot increased by
19.9% YoY. Additionally, the number of contracts signed
decreased by 36.4%, the supply increased by 52.9%,
and sales decreased by 83.7% YoY. The average days
on market increased by 10.3% YoY.
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MEDIAN SOLD PRICE

AVERAGE SOLD PRICE

AVERAGE SOLD PRICE PER FT2
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$6,150,000
$8,200,000
$2,915
186
943
252
197

$2,690,000
$2,930,000
$1,628
83
286
132
120

$970,000
$1,140,000
$1,140
20
89
101
201

A 3%

-0.8%

A 52%

-63.4%

A 1.6%

-38.5%
A 9.4%

-0.5%
-6.1%
-1.2%
-46.1%
-14.6%
-19.5%
-9.1%

-9.9%

-3.2%
-18.7%
-67.7%
-2.2%
-51.9%
-9.1%

In Manhattan, the median sold price increased by 3.0%
YoY, while the average sold price decreased by 0.8%
YoY, and the average sold price per square footincreased
by 5.2% YoY. However, the number of contracts signed
decreased by 63.4%, the supply increased by 1.6% and
sales decreased by 38.5% YoY. The average days on
market increased by 9.4% YoY.

In Brooklyn, the median sold price decreased by 0.5%
YoY, the average sold price decreased by 6.1% YoY
and the average sold price per square foot decreased
by 1.2% YoY. However, the number of contracts signed
decreased by 46.1%, the supply decreased by 14.6%,
and sales decreased by 19.5% YoY. The average days on
market decreased by 9.1% YoY.

In Queens, the median sold price decreased by 9.9%
YoY, the average sold price decreased by 3.2% YoY, and
the average sold price per square foot decreased by
18.7% YoY. Additionally, the number of contracts signed
decreased by 67.7%, the supply decreased by 2.2%,
and sales decreased by 51.9% YoY. The average days on
market decreased by 12.2% YoY.

Overall, the report shows a decrease in the number
of contracts signed and sales, as well as a decrease
in the average days on market across all boroughs.
However, the median sold price, average sold price and
average sold price per square foot performance varies
by borough, and it indicates that the luxury segment of
the NYC housing market is still holding strong. With the
current economic uncertainty and the possibility of a
recession on the horizon, it is likely that the luxury market
will continue to remain stable, and it will be a great
opportunity for buyers to invest in high-end properties at

a relatively stable prices.
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© 2023 Nest Seekers LLC. All Rights Reserved. Data included in this report are based on publicly reported sales information via local Multiple Listing Service (MLS) organizations, the Automated City Register Information
System [ACRIS) in New York, REBNY Residential Listing Service (RLS), Online Residential (OLR), and Nest Seekers International internal and proprietary data. Data contained herein is compiled via sources we consider
reliable but because the data has been supplied by third parties, we cannot represent that is accurate or complete and it should not be relied upon as such. All offerings are subject to errors, omissions, and changes including

price or withdrawal without notice. If your property is listed with a real estate broker, please disregard as it is not our intention to solicit the offerings of other real estate brokers or agents. Equal Housing Opportunity.





